
30 DAY AI SALES
Challenge



About The Challenge
In this guide, we will break down the tasks into daily bite-sized things 
you can do to advance the AI Sales System project.
Remember that even small progress is progress and this builds over 
time. 
Big things always have small beginnings...
Small, incremental daily progress yields results.
The topics found in this challenge are covered in the main training.



Day 1: Set Your Goals
Define the exact outcome that you want out of this program. Give extra 
thought to WHY you want this outcome. This is your driving force.

Day 2: Choose Your Niche
Identify a market segment that aligns with your interests and has profitable 
potential. The main training covers this in detail.

Day 3: Identify Your Audience
Understand who your target audience is, their pain points, and how your 
product or service can help solve their problems. Let trending topics and best 
sellers be your ultimate measuring stick to which products to promote.



Day 4: Competitor Analysis
Analyze the market. Look at strategies, what works for best sellers

Day 5: Select Affiliate Programs & Products
Find affiliate programs that offer products or services in your chosen niche. 
Consider commission rates, product quality, and brand reputation. This is also 
covered in the training. 

Day 6: Sign Up for Affiliate Programs
Request your links from https://warriorplus.com/affiliate/offers or from the 
marketplace of your choosing…



Day 7: Set Up Your Webhost (optional)
Webhosts can help you host product addons, deliver bonuses, and serve as a 
file host. You can also use Amazon S3 for this purpose. WarriorPlus will also 
allow you to deliver small files either as products or as bonus delivery links 
(host required.)

Day 8: Create High-Quality Content
Start creating valuable content that solves your audience's problems and 
positions you as an expert in your niche. Use AI to assist you. Remember to 
edit! See walk-throughs in the training for help here. 

Day 9: Include Affiliate Links
Include your affiliate links in your content naturally and strategically. Avoid 
overloading your content with links. Too many links is a turn off! 



Day 10: Optimize Your Content
Ensure that your content uses phrasing and topics that are normally found in 
the content your audience consumes. This can be learned by reading the 
product’s sales letter and/or going through the product.

Day 11: Set Up an Email List
Set up an email list in Aweber or vendor of your choice and offer a lead 
magnet to encourage sign-ups.

Day 12: Write a Welcome Email Sequence
Create a welcome email sequence for new subscribers. Offer value and 
introduce them to your affiliate products. Include CPA offers in this welcome 
email to monetize your list right away.



Day 13: Launch Your Programs
Publish content in the marketplace as paid products or offer via the traffic 
sources discussed in the main training. Make sure everything works properly, 
from links to signup forms. TEST EVERYTHING!!!

Day 14: Promote Your Content
Use social media and email to promote your content and drive traffic. Target 
FB and other groups of similar nature or groups that are general classifieds. 
Traffic sources and strategies are discussed in the main training.

Day 15: Analyze Your Results
Use Clickmagick.com to redirect affiliate links and track your clicks. As number 
of clicks increase, so should your revenue.



Day 16: Tweak Your Strategy
Based on your analysis, adjust your strategy. This could involve creating 
different types of content, promoting on different platforms, or trying new 
tactics.

Day 17: Keep Creating Content
Continue to create high-quality content. The more valuable content you have, 
the more compelling your content will be. 

Day 18: Engage with Your Audience
Engage with your audience through comments, emails, and social media. 
Building relationships will lead to more trust and sales. Offer service where 
service didn’t exist before. (be the buyer’s helper)



Day 19: Guest Post
Reach out to vendors in your niche for bonus opportunities. This can drive 
traffic to your bonuses and build your list.

Day 20: Create a Resources Page or Guide
Create a library of resources that a niche might find helpful. This could be 
used as a stand-alone paid product or offered as lead-bait or bonus.

Day 21: Keep Building Your Email List
Find new ways to attract subscribers to your email list. The larger your list, the 
more potential for sales. Repeat tasks that grow your list. (contacting vendors, 
posting small articles with links and offers for free information, setting up new 
funnels…etc)



Day 22: Consider A Monthly Promotion Strategy
Refine your strategy so you can launch routine promotional events each 
month. Repeated events yield steady growth of list and revenue.

Day 23: Diversify Your Affiliate Programs
Consider joining additional affiliate programs for diversification. Having more 
than one product to promote can protect your income if one program changes 
its terms or shuts down.

Day 24: Consider The SEO Opportunities
SEO is a long-term strategy. Keep learning and implementing new SEO 
strategies to increase your organic traffic. This can be done with an interest-
led blog, FB group, or site that is open to the public. Organic traffic takes time!



Day 25: Explore Paid Advertising
Consider using paid advertising to drive traffic to your offers. Start small and 
analyze your results. Content networks can generate leads with free guides. 
Avoid promoting offers directly to paid traffic. Capture and qualify the leads first 
and then promote products via your list for the best results.

Day 26: Learn More About Your Audience
Conduct surveys or use other methods to learn more about your audience. 
The more you know, the better you can serve them and promote products 
they're interested in.

Day 27: Review Your Affiliate Programs
Evaluate your affiliate programs. Are they performing well? If not, it might be 
time to try different programs.



Day 28: Keep Engaging
Keep engaging with your audience. Regular interaction keeps your brand top 
of mind and builds trust. Remember – be the buyer’s guide and service them.

Day 29: Test and Tweak Your Strategy
Test different strategies and tweak based on your results. This could be A/B 
testing your headlines, trying different email marketing strategies, or 
experimenting with different content types.

Day 30: Reflect and Plan for the Future
Reflect on your progress and plan for the future. What are your goals for the 
next 30 days? What strategies will you implement to reach them? What steps 
can you repeat each month to see steady growth?



Next Steps
Remember: the challenge is to stand-up your own affiliate business, 
and start seeing results in the form of list growth and commission sales.
Lists sometimes need to reach 300+ leads before they start producing. 
This business requires daily progress, however small, to bear fruit.
Make sure that you study the training of the course, as this will direct 
your activity through-out.
SPECIAL NOTE: Launching your own paid product is the #1 fastest 
way to start building a buyer’s list that will consume your content and 
generate revenue. Consider low-priced offers to help boost your results.


